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Eicher Motors Q1FY21 

Financial Results & Highlights  

Brief Company Introduction 

Eicher Motors Limited is an Indian manufacturer of motorcycles and commercial vehicles. Eicher is the 

parent company of Royal Enfield, a manufacturer of middleweight motorcycles. In addition to 

motorcycles, Eicher has a joint venture with Sweden’s AB Volvo - Volvo Eicher Commercial Vehicles 

Limited (VECV). 

Standalone Financials (In Crs) 

  Q1FY21 Q1FY20 YoY % Q4FY20 QoQ % 

Sales 884 2541 -65.21% 2326 -61.99% 

PBT 16 708 -97.74% 489 -96.73% 

PAT 12 498 -97.59% 346 -96.53% 

Consolidated Financials (In Crs) 

  Q1FY21 Q1FY20 YoY % Q4FY20 QoQ % 

Sales 932 2502 -62.75% 2351 -60.36% 

PBT -51 663 -107.69% 447 -111.41% 

PAT -55 452 -112.17% 304 -118.09% 

 

Detailed Results: 

1. The company had a dismal quarter with a 63% fall in consolidated revenues and a negative PBT 

due to losses in VECV. 

2. Volumes for Q1 was at 58,000 a change of 68% YoY. 

3. EBITDA margins for Q1 shrank to 0.2%. 

4. The company launched new variants of Bullet 350 & Classic 350. 

5. The company added 38 new studio stores in the quarter bringing the total locations up to 1559. 

6. The company still enjoys a market share of more than 90% in its segment of 250cc+ motorcycles 

and a market share of 29.6% in the 125+ cc category. 

7. Export sales have risen from 96% YoY to 38700 units in FY20. 

8. The number of international stores has risen to 82 stores in 21 countries and the company plans 

to bring this up to 100 by the end of FY21. 

9. The total CV volumes sold in Q1 were at 2,129 units. 

10. The market share of VECV in the domestic 3.5-15 ton segment is at 29.5%. 

11. The market share in buses excluding exports increased to 35.6% from 15.3% a year ago. 

12. The market share in the heavy-duty segment increased to 7%. 

13. VECV saw a loss of Rs 120 Cr in the period. 

14. VECV market including exports increased to 23.1% in Q1FY21 from 12.7% a year ago. 

15. The company also announced an incoming stock split of 10 times to take place on 25th August 

2020. 
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Investor Conference Call Details: 

1. The company saw a good recovery in motorcycles since opening up but the demand for CVs 

remains weak. 

2. The export market for Re was down 64% YoY and export volumes were at only 3,400 units in Q1. 

3. The company added 5 exclusive stores and 32 multi-branded outlets in several countries in France, 

Brazil, Indonesia, Mexico, Germany, U.K., Australia, New Zealand, Colombia. 

4. Digital engagement with customers has risen 3-4 times since COVID-19. 

5. Interceptor was the best-selling motorcycle in the U.K. for the month of June in the whole industry. 

6. The company acquired the entire business of Volvo Buses in India. 

7. The management believes that this acquisition provides the company with the best portfolio in 

the country from heavy-duty and premium buses all the way to light, medium-duty and mass-

market or value segment buses. 

8. The company launched India’s first 54-tonne gross combination weight 4×2 tractor-trailer. It also 

launched an all-new and wider Eicher Skyline bus, which introduces Volvo Group’s engine 

platform. 

9. All CVs sold after 22nd July will be 100% connected with advanced telematics and the company is 

offering a 2-year subscription to this telematics which the company provides and free uptime 

services. 

10. All 9 units for VECV production have started working and are at utilization of 25% currently. The 

company plans to scale up production as demand comes back. 

11. The management has stated that the capacity constraint for the company today is not in 

production but in the supply chain. 

12. The company has crossed 100 outlets in the USA and has a small 2.5% market share here. The 

company is also looking to expand rapidly in emerging areas like APAC and LATAM while also 

looking to expand slowly in long shot areas like Africa. In the long term, the company’s goal is to 

have at least 20% of sales from exports. 

13. The gross margin for the company has been down largely due to a one-off incentive scheme which 

was put in post restart after lockdown. 

14. As with all companies affected due to COVID-19. EML has also had the opportunity to look deep 

internally and work towards improving internal costs and efficiencies which are expected to 

enhance profitability in the long term according to the management. 

15. The launch schedule for the company has been delayed from April to August or September and 

the company stands ready to ramp up production as soon as the supply chain issues get resolved. 

16. The company will be going ahead with its planned launch schedule for the year from Q2 onwards. 

17. The booking rate and inquiries are almost at pre-COVID levels. The majority of these are from 

smaller cities and towns while major cities are underperforming at the moment. 
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18. There is no debt incoming from the new Volvo Buses acquisition. VECV is seeing good interest in 

its BSVI offerings. All the BSVI cost increases have been passed on in all products of VECV. 

19. The gap between booking and production is between 40,000 to 45,000 units at the moment. 

20. The source of supply chain issues for the company and largely the industry were the lockdowns in 

key production corridors of Aurangabad, Pune and Chennai in the past month. 

21. At present, around 90% of dealerships are open for the company. 

22. The company does not see financing as a challenge for sales of its products. 

23. Given no supply chain constraints, the management believes that the company can reach pre-

COVID production levels within 2 weeks. 

24. The management expects the recovery to be faster in export markets. 

 

Analyst’s View: 

Eicher Motors has been one of the highest-rated auto companies in India. This was mainly on the back 

of their successful turnaround of Royal Enfield and the emergence of the mid-sized (250cc-750cc) 

motorcycle market. The company saw impressive industry outperformance in both the RE and VECV 

businesses despite the massive auto sector slowdown which was exacerbated by COVID-19. This is 

evident from the fact that despite revenue and volumes declines, both of these divisions have gained 

market share in their respective industry segments and declined less than their respective segments. 

The company has seen good recovery in demand which is evident from the number of inquiries & 

bookings coming back to pre-covid levels. The company still faces the major challenges plaguing the 

industry like how long will demand normalize for the auto industry and whether there any more 

disruptions in store in the future from COVID-19. It remains to be seen whether the company will be 

able to keep outperforming the industry and how its various initiatives like studio stores and Make 

Your Own platforms pan out in the future. Nonetheless, given its resilient performance in its various 

segments and the strong brand and industry position of the company, Eicher Motors remains a critical 

stock to watch out for every auto sector investor. 

 

If you found this report useful and would like to receive more such investing insights, you can subscribe 

to our updates.  
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