
 
 

www.smartsyncservices.com 
 

Indian Energy Exchange Q2FY21 

Financial Results & Highlights 

IEX is the first and largest energy exchange in India providing a nationwide, automated trading 

platform for physical delivery of electricity, Renewable Energy Certificates, and Energy Saving 

Certificates. The exchange platform enables efficient price discovery and increases the accessibility 

and transparency of the power market in India while also enhancing the speed and efficiency of trade 

execution. In August 2016, the Exchange received ISO Certifications for quality management, 

Information security management, and environment management. The Exchange is now a publicly 

listed company with NSE and BSE. IEX is approved and regulated by the Central Electricity Regulatory 

Commission (CERC) and has been operating since 27 June 2008. 

 

Standalone Financials (In Crs) 

  Q2FY21 Q2FY20 YoY % Q1FY21 QoQ % H1FY21 H1FY20 YoY 

Sales 79 79 0.00% 81 -2.47% 160 148 8.11% 

PBT 62 61 1.64% 58 6.90% 120 115 4.35% 

PAT 47 49 -4.08% 43 9.30% 90 88 2.27% 

Consolidated Financials (In Crs) 

  Q2FY21 Q2FY20 YoY % Q1FY21 QoQ % H1FY21 H1FY20 YoY 

Sales 79 79 0.00% 81 -2.47% 160 148 8.11% 

PBT 58 61 -4.92% 56 3.57% 115 115 0.00% 

PAT 44 49 -10.20% 42 4.76% 86 88 -2.27% 

 

Detailed Results: 

1. On a standalone basis, PAT was down 4% YoY while revenue for the quarter was flat YoY largely 

on account of a fall of 20% YoY in power prices. 

2. Q2 saw an increase of 13.2% YoY in exchange volumes due to a rise in overall energy consumption. 

3. Consumption has risen and there has been a 4.6% YoY increase in energy consumption in Sep ‘20. 

4. The REC trading was halted in the quarter due to a stay order from APTEL (Appellate Tribunal for 

Electricity). 

5. The day-ahead market saw good volumes on the sell-side with sell volumes at 2.2x of cleared 

volumes which led to a 20% YoY decline in power prices.The market witnessed an average market 

clearing price of Rs 2.53 per unit during the quarter as compared to Rs 3.15 per unit in Q2FY20. 

6. There was a 39.5% YoY growth in open access volumes. 

7. A new market segment Green Term-ahead Market (G-TAM) was launched on August 21, 2020. 

8. The Real-time electricity market (RTM) traded 2,350 MU in Q2FY21. It crossed a cumulative 

volume mark of 3 billion units. 
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Investor Conference Call Highlights:  

1. The company did an equity infusion into IGX and has filed an application for approval with the 

PNGRB, who is the gas regulator in India. 

2. The total installed power capacity of India has risen to 373 GW which is a rise of 3% YoY. 

3. Power demand is back to pre-covid levels in September. 

4. The company filed a petition with CERC for approval to commence trade in the long-duration 

delivery-based contracts. CERC is expected to give its approval only after the jurisdiction issue is 

solved in the Supreme Court. 

5. The Supreme Court hearing mentioned above has been postponed to the first week of December. 

6. There are a number of issues that have hampered the expansion of IGX such as gas transportation 

tariff, not GST for gas which means that each state has a different tax rate, Fewer enablers in place 

as compared to the electricity market. 

7. The demand for gas remains robust and intact. This is evident from the fact that both of the 

company’s regasification terminals by Petronet & Shell are working at near 100% capacity. 

8. The management has stated that the opportunity in the gas exchange space is much bigger than 

that in the electricity exchange space. 

9. The company’s volumes in TAM have dried up and shifted to the RTM market. Because of the 

competitive price offering, many state distribution agencies are also purchasing increasing 

quantities from the RTM platform. 

10. Long-term duration contracts should not cannibalize the TAM market rather it is expected to take 

away volumes from the bilateral market. 

11. The management has clarified that the DEEP platform is only used for price discovery and it does 

not enable future delivery, financial and physical settlement while in the case of the long term 

duration contracts, all of the background work of future delivery, financial and physical settlement 

is also taken care of by the platform. 

12. The verdict from APTEL on REC trading is expected to come on 28th 

13. The company has seen an increase of 10% in manpower costs mainly due to the annual increment 

impacts and larger workforce needed to operate the 24-hour market. 

14. GAIL is interested in acquiring 26% of IGX but according to regulations, it can only acquire a max 

of 5%. The company is also looking at other strategic buyers to come in and invest in IGX and bring 

down its holding to the required levels. 

15. The management has stated that the participation of all states has increased and particularly 

Punjab has been seeing more demand during this season. Large states like Maharashtra, 

Telangana, Tamil Nadu, and others have also seen good demand and participation as overall 

power consumption is rising. 

16. Currently, the short-term market is almost about 11% of the total generation. IEX’s share used to 

be around 35%-40% market share. Of this, the short-term market has risen to 50% in H1FY21. 

17. The management believes that on the introduction of long-term contracts, IEX will be able to 

address around 70-75% of the market. On the introduction of the financial contract, which would 

be similar to banking, the company will be able to address the whole 100% of the power market 

in India. 

18. The management has clarified that there is no other product available in the market which can 

meet the demand from the REC volumes from IEX. CERC has revised the forbearance price and the 

base price from Rs 1,000-2,400 to Rs 0-1,000 which is expected to attract a lot of industrial 

consumers and captive industries. 
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19. The management has clarified that NTPC is not the one selling in RTM. NTPC has to allocate all of 

its power to the states which in turn are allowed to sell the excess to the RTM whenever required. 

20. The management feels that all the underproduced power should also be allowed to be sold on the 

DAM market to boost liquidity but it has not been accepted by the regulator and the government 

so far. 

21. The management is confident that the MBED provision mandating all power transactions through 

the exchange for 100% of the power generators (which requires uniform power pricing 

throughout the country) will not be taking place in the future. 

22. Open access volumes for H1 were up almost 40% YoY. This was mainly due to the low clearing 

price which was at Rs 2.50 vs Rs 3.15 last year. But open access is still being hampered by states 

through tariff and non-tariff barriers. Open access volumes now account for 23-24% of total 

volumes. 

23. Every day almost 400 participants participate in the real-time market including institutional buyers 

and DISCOMS. 

24. There are almost 40 participants in the GTAM market every day. The clearing rate in the green 

market is almost about 70%, 80% more than that rates cleared in the conventional market. Earlier 

states were backing down the green generators when the demand was less. Now they have a 

market to sell that power instead of backing down the generators. 

25. The annual fees collected in Q2 was at Rs 4.46 Cr. 

26. On the draft merit order dispatch from states, it says that if there is any shortfall in demand from 

long term contracts, it can purchase power from exchanges. That is – If the exchange clearing price 

is lower than the variable cost of some of the plants under the long-term contracts, the entity 

should back down the power from those costly plants and purchase power from the exchange. 

27. The management has clarified that transaction fees have remained the same and are not 

dependent on the clearing price at all. The main reason for volume growth to outpace revenue 

growth is that REC volumes have stalled. REC contributed to almost 12-13% of revenues for the 

company. 

28. On average, other expenses would be at Rs 5-6 Cr per quarter. 

29. The management reiterates that it doesn’t expect market coupling to come into place and even if 

it does there shouldn’t be any issues for having different prices in different exchanges just like in 

the case for BSE & NSE for equities. 

30. The entire renewable capacity is tied up under the long-term contract. So most of the participation 

in the GTAM is done by the distribution companies who have got surplus renewable power 

generation beyond the RPO application. 

31. Currently, the major participants in GTAM are Karnataka and Telangana and the management 

expects states with large renewable capacity like Andhra Pradesh, Gujarat, Rajasthan, and 

Maharashtra to start participating soon. 

32. Short term market has stayed at 10-11% of the total market for the last 4-5 years and the govt is 

working hard to increase liquidity in this space. One of the measures taken is that long-term PPAs 

are not happening. Another source for rising in demand for short term market will the phasing out 

of old plants which service long term contracts. When these plants will be phased out the 

unaddressed demand will have to fulfilled using the short-term market. Thus the management 

expects the market size of the short term to rise to almost 15% in the next 2-3 years. 

33. The management reassures that even if market coupling takes place, given the company manages 

to defend its market share, its overall volumes will rise drastically which will ultimately be good 

for IEX. 
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Analyst’s View: 

IEX is the first and largest energy exchange in India providing a nationwide, automated trading 

platform for physical delivery of electricity, Renewable Energy Certificates, and Energy Saving 

Certificates. It has a very asset-light business model and a strong Balance Sheet. In the last several 

years it has done well by constantly adding new products and improving offerings for the participants 

on its platform. With the share of renewable energy rising in total energy consumption, and the launch 

of the GTAM market, the future of IEX looks very exciting. However, it seems that competition in this 

sector is also increasing at a rapid pace. It remains to be seen how the whole COVID episode plays out 

and how will the supreme verdict on the derivatives on power will go. However, the company seems 

to have the financial muscle to tide over the disruption of COVID and also launch new segments as it 

goes along. It is still very early days in the power exchange market. However, as of date, IEX looks like 

a pivotal player in this industry. 

 

If you found this report useful and would like to receive more such investing insights, you can subscribe 

to our updates.  
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