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Intellect Design Arena Q2FY21 

Financial Results & Highlights 

Brief Introduction: 

Intellect Design Arena is a global leader in Financial Technology for Banking, Insurance and other 

Financial Services. It is positioned at the forefront of the digital transformation that global banks are 

looking for in a connected world. Intellect’s robust iDigital platform enables products across four 

distinct lines of businesses: Global Consumer Banking (iGCB), Risk, Treasury & Markets (iRTM), Global 

Transaction Banking (iGTB), Central Banking and Insurance (Intellect SEEC). Deep banking domain 

expertise, coupled with investments of Rs 800 Crores over the last ten years in developing the world’s 

first full spectrum of banking products has made Intellect the company with one of the most advanced 

technologies for financial institutions with global businesses. 

Standalone Financials (In Crs) 

  Q2FY21 Q2FY20 YoY % Q1FY21 QoQ % H1FY21 H1FY20 YoY 

Sales 242 189 28.04% 221 9.50% 463 373 24.13% 

PBT 51 -13 492.31% 42 21.43% 93 -19 589.47% 

PAT 46 -13 453.85% 39 17.95% 85 -14 707.14% 

Consolidated Financials (In Crs) 

  Q2FY21 Q2FY20 YoY % Q1FY21 QoQ % H1FY21 H1FY20 YoY 

Sales 374 338 10.65% 354 5.65% 728 691 5.35% 

PBT 67 -15 546.67% 53 26.42% 120 -14 957.14% 

PAT 59 -16 468.75% 43 37.21% 102 -13 884.62% 

 

Detailed Results: 

1. The company had a very good quarter with revenues rising 11% YoY and 5% QoQ while profits 

rising 37% QoQ. 

2. License revenues rose 131% YoY. AMC revenues grew 19% YoY and Cloud/SaaS revenue grew 25% 

YoY. License linked revenue was at 56% of total revenue vs 46% last year. 

3. The gross margin was at 56% against 45% last year. 

4. EBITDA margins expanded 400 bps QoQ to 24%. 

5. Order backlog as of 30th Sep 2020 was at Rs 1194 Cr. 

6. The Net Days of Sales Outstanding (DSO) is 127 days in Q2 FY21 as against 126 days in Q2 FY20. 

7. Investment in Product Development (Capitalised)is INR 28.4 Cr, the same as in Q2 FY20. 

8. The company had 6 deal wins in Q1 with 4 of them being large deal wins. 

9. Repeat revenue from existing customers stood at 93%. 

10. The current funnel of Intellect is around Rs 4018.1 Cr ($ 540 Mn) out of which Rs 3028.5 Cr ($ 407 

mn) is accounted for by 117 Opportunities. 

11. The average deal size in Q2 FY21 stands at Rs 14.9 Cr ($ 2 Mn) against Rs 16.8 Cr ($ 2.4 mn) in Q2 

FY20. 
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12. The average deal size of destiny deals stands at Rs 44.6 Cr ($ 6 Mn) in Q2 FY21. Destiny deals 

contribute to 53% of the total Opportunity funnel in Q2 FY21. 

13. Revenue breakup is 57% Advanced Markets, 28% Rest of the World & 15% India. 

14. Digital Transaction Banking (DTB) has won its 57th customer during Q2FY21 for the largest bank 

in Southeast Asia. 

15. 19 projects went live in Q2. 

16. Closed a multi-million-dollar upgrade deal with an Apex National Financial Institution in India for 

their core banking and lending transformation. 

 

Investor Conference Call Highlights: 

1. The company now boasts of 900 APIs in 12 product lines. 

2. The company is able to do POCs or proof-of-concept of its solutions in 2 to 6 weeks’ time. 

3. The company’s focus is to increase our license revenue as it is recurring and provides good certain 

revenues. 

4. The company’s data superiority is over 94% in the USA which is the best in class. 

5. The total collection for H1 was at Rs 771 Cr. 

6. The company closed another large deal on liquidity in the USA. The company is now cementing its 

market leadership in this space with 23% of global cross-border cash concentration going through 

its platforms. This new customer was the 11th in USA and 25th in North America. 

7. The company has 5 platforms that are set to go live in H2. 

8. The company will be launching Intellect Payments Hub ’21, which is completely cloud-native in 

the next quarter. 

9. In the company’s central banking proposition, Intellect is in last-stage talks with 2 large central 

banks for digital transformation. The company is chasing a destiny deal in this vertical in the EU 

which is expected to be closed in H2. 

10. The management has stated that the increased deal run rate is mainly due to the superiority of 

the company’s architecture over competitors like Finastra and Temenos. 

11. The management is expecting this momentum in signing deals to continue as deal signing has 

been impacted in H1 from COVID and these deals will come back to the table now. 

12. According to management, 30% EBITDA will come with a 60% gross margin. 

13. The company is targeting to reach 30% margins in the next 4 quarters. 

14. The management has stated that advanced market share in revenues will be close to 60% going 

forward and can rise to 62-63% if these markets grow more than expected. 

15. The Intellect SEEC platform is a partner of Snowflake and uses it for faster processing of the data 

layer. The management states that the entire platform is comparable to Palantir which is an AI 

platform-based company in the USA. 

16. Palantir does data consolidation for a variety of agencies including the US govt. Intellect SEEC does 

the same thing but for financial services only. 

17. There isn’t any non-compete clause between Intellect & Polaris. 

18. The management hopes to achieve 20% sales growth & 40% EBITDA growth for the company. It 

also hopes to reach $400 million in sales in the next 5 years. 

19. Demand scenario in many spaces has come back to pre-covid levels mainly due to digital 

acceleration. 

20. The company is net debt negative with cash of Rs 94 Cr and a low-cost term loan of Rs 60 Cr. 

21. The company has 3 clients in the APAC region, which are about to go live in the next 2 quarters. 
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Analyst’s View: 

Intellect Design Arena is a fast-rising disruptor in the world fintech space. The company’s products are 

well received all over the world which is evidenced in the diverse set of geographies and financial 

institutions that they cater to. The company has done well to garner good deal-wins in Q2 especially 

its 11th deal in the USA in the Liquidity space where it is fast establishing its dominance. The current 

quarter was good for the company with the EBITDA margin appreciation of 400 bps to 24%. The 

company is also seeing good traction and demand for its Intellect SEEC platform and is set to launch 5 

new platforms in H2. It has also done well in the last year to migrate all of its APIs and make them all 

cloud compliant. It remains to be seen whether the company will be able to reach its revenue target 

and maintain its growth momentum as the management has proposed or whether there will be any 

other headwinds that will put pressure on the company. Nonetheless, given the acceptance of the 

company’s products in all kinds of financial institutions worldwide and its high customer retention rate 

and accelerated implementation time for its projects, Intellect Design Arena remains a stock to watch 

out for in the financial software industry. 

 

If you found this report useful and would like to receive more such investing insights, you can subscribe 

to our updates.  
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