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Sterlite Technologies Q4FY21 

Financial Results & Highlights 

STL, Sterlite Technologies Limited (Formerly Sterlite Tech) is a digital technology multinational 

company having offices in India, China, US, SEA, Europe and MEA. It is listed on Bombay Stock 

Exchange and National Stock Exchange of India. It has more than 270 patents and serving customers 

in over 150 countries, including Fortune 100. 

The company is specialized in optical fibre and cables, hyper-scale network design, and deployment 

and network software and offer bespoke integrated solutions for global data networks of CSPs, Telcos 

and OTTs. STL has also partnered with global telecom companies, cloud companies, citizen networks 

and large enterprises to design, build and manage such cloud-native software-defined network. It has 

strong global presence with next-gen optical preform, fibre and cable manufacturing facilities in India, 

Italy, China and Brazil and two software-development centres. 

Standalone Financials (In Crs) 

  Q4FY21 Q4FY20 YoY % Q3FY21 QoQ % FY21 FY20 YoY% 

Sales 1338 1049 27.55% 1199 11.59% 4200 4793 -12.37% 

PBT 157 83 89.16% 109 44.04% 366 542* -32.47% 

PAT 109 71 53.52% 79 37.97% 261 434 -39.86% 

Consolidated Financials (In Crs) 

  Q4FY21 Q4FY20 YoY % Q3FY21 QoQ % FY21 FY20 YoY% 

Sales 1491 1170 27.44% 1322 12.78% 4868 5189 -6.19% 

PBT 173 90 92% 120 44.17% 380 592* -35.81% 

PAT 123 77 60% 86 43.02% 269 433 -37.88% 

*Contains exceptional item of loss of Rs 50.71 Cr. 

Detailed Results: 

1. The quarter saw revenue growth of 27% YoY in consolidated terms. 

2. Consolidated net profit rose by 55% YoY for the quarter. 

3. The current order book stands at Rs 10754 Cr.  

4. Exports accounted for 44% of revenues in FY21. 

5. The client base revenue breakup in FY21 is as follows:  

1. Telcos: 65% 

2. Enterprises: 11% 

3. Citizen Networks: 22% 

4. Cloud Players: 2% 

6. The completion of various data network projects for the company are as follows:  

1. Network Modernisation for Indian Navy (VARUN): 92% 

2. MAHANET: 98% (A) 61% (B) 

3. T-Fibre for Telangana: 26% (A) 18% (B) 

4. Modern Optical fibre rollout for large Indian telco: 41% 

7. Sterlite is on target to increase OFC capacity to 33 mn km by June ‘21. 
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8. Sterlite now has a global OFC market share of 5.1%. It has seen OFC volume growth of >35% YoY 

in FY21 despite flat industry growth. 

9. The order book spread across customer segments is as follows:  

1. Telcos:                    54% 

2. Citizen networks: 29% 

3. Enterprises:           16% 

4. Cloud:                       0.3% 

10. The order book spread is expected is Rs 5470 Cr in FY22 and Rs 5284 Cr for beyond FY22. 

11. EBITDA margins were at 19% in Q4 and 18% for FY21. 

12. Key deal wins in Q4 were: 

1. A three-year strategic collaboration with Openreach to provide millions of kms of optical 

fibre cable to help connect UK with a full-fibre network. 

2. ~$100Mn deals in the MEA region - for building future-ready digital networks. 

3. Partnership with Airtel to build optical network across 10 circles. 

13. STL also grew it patent portfolio by 191 filings in FY21 bringing the total till date to 569, including 

its first 5G patent. 

14. The company announced a final dividend of Rs 2 per share. 

  

Investor Conference Call Highlights:  

1. Over 163 commercial deployments of 5G occurred globally in FY21.  

2. OFC demand in India has grown 19% driven by FTTH rollouts and Bharatnet.  

3. The addressable market for STL has risen to $40 billion with $18-20 billion in optical connectivity 

products, $15 billion in Virtualised access & Network software, and $7 billion in system 

integration services.  

4. R&D spending was at 3.1% of revenues in FY21.  

5. The management has identified 3 main drivers for growth for STL. They are:  

a. Growing OFC and Optical interconnect business   

b. Going global on system integrations and scaling it up in India  

c. Scale up the virtualized access solutions based on VRAN and ORAN  

6. The debt is expected to peak in FY22 and then start to go down.  

7. Net debt as of 31st March 2021 is at Rs 2410 Cr vs Rs 1970 Cr last year.  

8. The product to services mix is around 45-55 with many deliveries containing both sides.  

9. The management has admitted that given the low prices that the industry has seen in the past 

few years, it is logical to see price strengthening going forward. But the impact is small for STL 

since most of the company’s deals are long-term contracts.  

10. The management states that for 5G networks, all different elements like wired connections, 

wireless and data centers, and servers are all being converged together for the network 

formation. There are indeed many competitors in the ORAN space including Altistar and others.  

11. The industry shift to ORAN is providing more opportunities than what all players can take 

according to the management.  

12. The capex in FY22 should be similar to FY21 to the tune of Rs 400-450 Cr. Capex will come down 

after FY23. This will also coincide with the start of the drop in the debt-to-equity ratio.  

13. The maintenance capex is around 60-65 Cr only and the rest will be towards growth.  

14. The breakup of the funnel is around 40% while India is around 60%.  

15. The Openreach deal is a product deal only.  
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16. The EBITDA margin should remain stable around 17-18% while R&D spend is expected to rise 

going forward.   

17. The delivery time for STL in USA and EU has expanded to 6 months and 4 months respectively.  

18. 5G in India should start from the 2nd half of CY 2022 according to the management.  

19. The management has stated that it will try to keep days of working capital to 75-100 days going 

forward.  

20. The management has stated that the capex planned to date should be sufficient for the 

company’s growth for the next 2-3 years. 

 

 

Analyst’s View: 

The company has had a good quarter and it has seen many major deal wins. Sterlite has managed to 

grow its OFC volumes around 35% YoY despite flat industry growth. The company has seen a good 

FY21 with around 191 patents filed in the year, including the company’s first 5G patent. There is a 

massive opportunity in the cards for the company from the widespread industry shift towards ORAN 

networks and the rising investments in the network connections space around the world and in India. 

It remains to be seen how the 2nd wave of COVID-19 unravels for Sterlite and how fast will the move 

towards 5G take place in the company’s principal geographies. Nonetheless, given the company’s 

capabilities in providing integrated and tailored network solutions, its expanded production capacity, 

and long-running order, Sterlite Technologies looks like a pivotal stock to watch out for in the 

communications technology space. 

 

If you found this report useful and would like to receive more such investing insights, you can subscribe 

to our updates.  
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