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Sterlite Technologies Q4FY20 

Financial Results & Highlights 

STL, Sterlite Technologies Limited (Formerly Sterlite Tech) is a digital technology multinational 

company having offices in India, China, US, SEA, Europe and MEA. It is listed on Bombay Stock 

Exchange and National Stock Exchange of India. It has more than 270 patents and serving customers 

in over 150 countries, including Fortune 100. 

The company is specialized in optical fibre and cables, hyper-scale network design, and deployment 

and network software and offer bespoke integrated solutions for global data networks of CSPs, 

Telcos and OTTs. STL has also partnered with global telecom companies, cloud companies, citizen 

networks and large enterprises to design, build and manage such cloud-native software-defined 

network. It has strong global presence with next-gen optical preform, fibre and cable manufacturing 

facilities in India, Italy, China and Brazil and two software-development centres. 

Standalone Financials (In Crs) 

  Q4FY20 Q4FY19 YoY % Q3FY20 QoQ % FY20 FY19 YoY% 

Sales 1049.2 1800.93 -41.74% 1118.35 -6.18% 4793.44 4897.47 -2.12% 

PBT 83.4 293.24 -71.56% 86.21* -3.26% 542.21* 811.32 -33.17% 

PAT 71.12 193.04 -63.16% 64.8 9.75% 433.52 535.23 -19.00% 

Consolidated Financials (In Crs) 

  Q4FY20 Q4FY19 YoY % Q3FY20 QoQ % FY20 FY19 YoY% 

Sales 1170.46 1804.36 -35.13% 1208.68 -3.16% 5188.7 5124.12 1.26% 

PBT 90.29 247.79 -63.56% 70.92* 27.31% 541.6* 863.54 -37.28% 

PAT 77.17 165.64 -53.41% 51.81 48.95% 432.72 585.38 -26.08% 

   * Contains Exceptional Item of an additional provision for Rs 50.71 Cr.  

Detailed Results: 

1. The quarter saw a severe revenue decline of 35% YoY in consolidated terms but FY20 revenues 

were flat at 1.26% YoY. 

2. Consolidated net profit declined 53% YoY and 26% YoY for the quarter and FY20 periods 

respectively. 

3. The current order book stands at Rs 10037 Cr. The proportion of new product to revenue stood 

at 20%. 

4. Within FY20, the company  

1. Acquired IDS Group which is a data center design and deployment specialist 

2. Invested in ASOCS which is a pioneer in virtual Radio Access Networks 

3. Partnered with VMware which a leading provider of the cloud virtualization 

infrastructure. 

4. Contracted with VVDN which is a developer of focused radio hardware solutions 

5. Aligned with IIT Madras for research and technological advancements in 5G 

5. The company was the first fibre manufacturer in the world to achieve zero waste to landfill 

certification across glass, fibre, and cable manufacturing companies around the world. 
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6. Exports accounted for 35% of revenues in FY20. The company also announced a final dividend of 

Rs 3.5 per share for FY20. 

7. The company launched stellar, Trueribbon, LEAD360, pFTTx, and dTelco in FY20. 

8. Top 20 customers account for 70% of revenues for the company. 

9. The client base breakup is as follows:  

1. Telcos: 50% 

2. Enterprises: 23% 

3. Citizen Networks: 24% 

4. Cloud Players: 2% 

10. The completion of various data network projects for the company are as follows:  

1. Intrusion Proof Smarter Network for Indian Army: 100% 

2. Network Modernisation for Indian Navy: 76% 

3. MAHANET: 74% 

4. T-Fibre for Telangana: 3% 

5. FTTH rollout for a large Indian Telco: 1% 

11. The company expects fibre demand to rise form 2021 onwards and 5G deployment cycle to last 

around 8-10 years. 

12. The order book spread across customer segments is as follows:  

1. Telcos:                    39% 

2. Citizen networks: 45% 

3. Enterprises:           16% 

4. Cloud:                       3% 

13. Around Rs 4000 Cr of the order book is to be collected in FY21 while the rest is beyond FY21. 

14. The company is carrying cash & cash equivalents of Rs 478 Cr as of 31st March 2020. 

15. The company has also announced open market buyback with a max buyback price of Rs 150 per 

share. 

  

Investor Conference Call Highlights:  

1. The company had launched Stellar fibre which is the first universal fibre in the world. 

2. The company is focussing on 3 key areas which are key account management to drive wallet 

share, tech-led end to end solutions to address larger customer set and partnerships & 

investments to enhance capabilities. 

3. All of the company’s plants in the word remain operational. 

4. The management is confident that the company has enough cash reserves to meet its fixed costs 

if the lockdown is extended. 

5. The management expects fibre demand to go down in H1FY21 mainly due to logistical issues. 

6. The management believes that the COVID-19 impact should transform digital communications 

and shall provide an inflection point for change in the communications sphere. 

7. Data demand has risen 30-40% since the start of COVID-19. This should drive data providers to 

make more and more resilient networks. 

8. Cloud migration and work from home phenomenon are also bringing in demand for low latency 

networks and cloud infrastructure. 

9. Data traffic is also shifting to residential areas and thus the demand for fibre for home is 

expected to rise. 

10. The management expects large telcos to be the frontrunners in the 5g expansion. 

11. The three key trends going forward according to the management are:  
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12. Significant network expansion by telcos driven by data growth which should spur deep fibre 

growth 

13. Large scale network creation by non-telco companies like cloud companies, campus connectivity 

by large enterprises and government institutions, data centers, etc 

14. The emergence of open-source software expected to drive next-gen data networks. 

15. The management is looking to defer Capex for the cable side for 6-9 months. The company is 

also looking to undergo cost optimization. 

16. The negative impact of COVID-19 on revenues is estimated to be Rs 170 Cr. 

17. The company has also delivered Rs 100 Cr of free cash flow in FY20. 

18. The management expects project progress to be slow in Q1 and to come back to its normal pace 

in Q2 onwards. 

19. Realizations have stayed flat QoQ while utilization was ta 80-85% of capacity before expansion. 

20. The management has stated that the shift to software was mainly to remove the dependence on 

fibre realizations which are mostly out of the company’s hands. 

21. The working capital stretch in Q4 was mainly due to the lack of sales and project implementation 

in the last 2 weeks in March. 

22. The CAPEX for FY21 is expected to be Rs 500 Cr which is largely on fibre side. 

23. The management has guided for total net debt reduction for the year forward. The management 

wants to set debt to equity target of less than 1. 

24. Only fibre sales are less than 10% of total revenues. Thus broad market rate for pure fibre sales 

does not affect the company’s margin as much as it did a few years ago. 

25. The utilization is expected to be around 90-95% of non-expanded capacity. 

26. The depreciation right now is taking the expansion into account fully. 

27. The company does not have any plans for issuing any dollar-denominated debt or foreign 

investment yet. 

28. The revenue breakup between products & services is 40:60 but it is moving more towards an 

integrated solution involving both products and services. 

29. The T-Fibre project is of Rs 1500 Cr and it is expected by FY22. 

30. 52% of sales were in pure-play services while 48% is from products, some of which are sold 

bundled along with integrated solutions. 

31. The average margin profile of products is 24% while the margin profile for services is 14%. The 

blended margin profile for integrated solutions should be around 18-19%. 

32. Out of Rs 500 Cr Capex, 225-250 Cr is for fibre, 50-60 Cr is for sustainable while 200 Cr is for 

cable. 

33. The management believes that the ROCE of 20-22% is definitely sustainable for the company. 

34. Close to 20% of the order book is from the government of India specifically Bharatnet. 

35. Right now only 30% of towers in India are connected with fibre. The current focus for India is 

expected to be largely on strengthening and enhancing the range of 4G before going for 5G. 

 

Analyst’s View: 

Sterlite Technologies saw a big revenue and profit decline in the current quarter. The company has 

had a dismal quarter mainly due to delays in sales and project implementation in the last 2 weeks of 

March. The management expects Q1 to be tough for the company with subdued demand mainly due 

to logistical issues. The way forward for the communications industry seems to have been pushed 

towards data much faster due to COVID-19. As remote working and cloud infrastructure becomes 



 
 

www.smartsyncservices.com 
 

more and more relevant, the demand for an end to end network solutions providers like Sterlite is 

also expected to rise. The company is making good investments and partnerships in the industry to 

enhance its capabilities and take advantage of the upcoming demand wave for stronger networks and 

more and more data centres. It remains to be seen how the uncertainty around COVID-19 unravels 

and how fast will the company be able to adapt and take advantage of the post COVID world. 

Nonetheless, given the company’s capabilities in providing integrated and tailored network solutions, 

its expanded production capacity, and long-running order, Sterlite Technologies looks like a pivotal 

stock to watch out for in the communications technology space. 

 

If you found this report useful and would like to receive more such investing insights, you can subscribe 

to our updates.  
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